CONrFERENCE

AGENDA

9:00 am- 9:30 am 1:30 pm-; EINCBA

Opening Remarks from Doug Chapman,  Association Launch NATIONAL CONSUMERS
Opening Ceremony- Letitia Zitzow, Martin Groves. COO of NGM

VP of Woodforest Insurance Partners

Yeuia ™ Dave Collett, 2:30 pm- 3:00 pm

John Ferenchik, CEO of NBM Agency

Senior Vlce President of Ph|IadeIphia American Technology
Topic: Flagship Product Dr. Kikkeri M.D, NTTC Surgery Center
I Topic: Bundling Made Easy For All
NGM Top 10 France Winners _ r
(Acknowledgements & Giveaways ) 3:00 pm-3:30 pm
Life Panel- Jimmy Reynolds

10:15 am-10:40 am Robert T. Petzold, RVP of Sales & Marketing with
NGM Team Panel @@ Dpavid Gokie, IS Senior Sales Manager with

Kristi Gorinas, CEO of Healthy Coverage forLife  Assurity. Life, Andrew Kostus, Director, Life Sales
Randy Clark, CEO of Efficient Health Solutions  gispemsezar Topic: Where do you shine?
Burton Hayden, CEO of Hercules Health Solutions

Topic: When to sell PALIC I

10:40 am-10:55 am B:{F1
m Motivational

] Alll(l‘?ri‘ia,s gé"s"lce o LeRoy Wilkerson, CEO of Wilkerson Agency
0€ RIIVEIow, AL oales Lonsu tant James Reynolds, CEO of Jimmy’s Life & Health
Topic: Garrier Overview .

Topic: Become a Leader/ How to start your

11:35 am-11:55 am _ oun zeeney?

Break

NGM Team Panel Il . . ~d
Kimberly Martin, CEQ of Your Forever Agency 4:25 pm- 4:45 pm r"iﬁcy /
Bettina White, Independent Agent Rosalinda Baron, Development Manager ShPs
Lora Snyder, CEO of Crossroad Insurance Group  Randy Shaw, Director
Topic: Diversified Books of Business/
Having a Product for Every Lead. m

| NGM-Closing Remarks And/Grand Prize Drawing
Lunch/W Entertainment ~ Visit Break Out Room
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NATIONAL EMPOWERING

AGENTS WITH
COMPREHENSIVE

GROUP MARKETING

COVERAGE AND
SIMPLIFIED
SOLUTIONS

e =, et e

Flagship

h / PHILADELPHIA
AMERICAN
LIFE INSURANCE COMPANY

PALIC

Americo Assurity.

AMERICO ASSURITY

America’s Choice

Premier Carriers for Guaranteed Success for
Health & Life Insurance Open *Enrollment

m New NGM Association m Client Retention Strategies
Tips on Growing @b Building a Successful Agency

Your Business

m Giving to Eternity



EMPOWERING

NCBA SELF-EMPLOYED
AND SMALL
BUSINESS OWNERS

Our mission is to provide benefits that will contribute
to a richer, more fulfilling life for every NCBA Member.

NATIONAL CONSUMERS

BENEFITS ASSOCIATION

OUR MISSION:

To empower members by providing them with the resources and
support needed to succeed in their personal and professional lives.

SAVE BIG WITH
NCBA MEMBERSHIP!
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Exclusive Health Discounts & Comprehensive
Benefits Savings Resources

Access valuable Enjoy reduced Get insights on
healthcare costs on health, business, finance,
insurance benefits. business, and wellness, and
consumer services. more.




GROUP MARKETING
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A 4-NIGHT,
5-DAY STAY AT

NGM’S

CABIN &
BUNK HOUSE!

Located in Broken Bow, Oklahoma,
within minutes of the top attractions.
Once there, enjoy the clear Blue Lakes
or head to the newly opened

Choctaw Casinos & Resort.

Available trave
until April 202

For more chanc
buy $25 raffle
All proceeds w

www.takeiteasylodge.com



NATIONAL

GROUP MARKETING

NEW AGENT
RECRUITING
BONUS

For the first piece of
business written and paid
on with any of our carriers
by your new hire, we will
give you a $100 bonus. At
the same time, you'll start
receiving overrides on the
business that they write.
Allowing you to create a
lucrative stream of income.

Here is how things would look:

New Hire Carrier Bonu

Joe Smith PALIC $100
Guy Sam America's Choice $100
Jane Ford KC Life $100
Kevin Wales Assurity $100
Tabitha Kim America $100 5

Remember that you can recruit agents outside the industry simply by sending them
through our discounted pre-licensing course.

This bonus would cap after 5 agents have written their first piece of business. The business

must remain on the books until the contest ends on December 3lst

www.nationalgroupmarketing.com




